
Occasionally, I have received checks from parishioners with a note instructing me to give the money to a

financially strapped person or family.  In a few cases, I was told they didn't care if the person or family did

something frivolous with the money.  In fact, it would please them if they did so.  The donors were aware that

basically all of us need to unwind and we need to treat ourselves in some manner periodically.  The donors have

been blessed and they know it.  Why shouldn't a less financially blessed person or family not experience the same

carefree joy?  I love that attitude.  I have no doubt that God does too.

Today's first reading comprises a farewell speech Saint Paul gave to the elders of Ephesus. Towards the end of

his speech, Paul reminded them that he refused stipends when he lived among them.  He preferred to support

himself with income earned as a tentmaker (Acts 18:3). Paul did not desire to glorify himself.  Rather he hoped to

inspire them.  Paul was aware that Jesus commanded that those who proclaimed the Gospel should make their

living by the Gospel.  However, Paul believed that the Gospel should be free of charge as much as possible. By not

charging for the work he did towards building up the Church, he felt he was living out the words of Lord Jesus, “It

is more blessed to give than to receive” (Acts 20:35).

What factors create a generous person?  I'm sure there are many.  Paul, for

example, lived after his conversion knowing he was blessed by a merciful

God. This insight helped fuel his generous spirit.  Hopefully, we share both

the same insight and generous spirit.  Another factor could be if people have

been generous to us, we will most likely be generous with other people.  I'm

not necessarily referring to financial generosity.  For instance, people can be

generous with their time and/or be particularly helpful or patient with us.  If

we have been so fortunate to have such a person in our lives, it can be quite

humbling and inspiring.  When an opportunity presents itself, it makes it

more natural for us to go the extra mile for another person.  A good example

creates a “ripple effect.”

A final thing to think about is how we view other people.  If we view them fearfully, we will be timid.  If we view

them as an adversary, we will be guarded.  Instead, how about we view everybody as someone we'd like to help in

some capacity. I gained this insight from a book called, The Art of the Sale by Philip Delves Broughton. The

author traveled the world interviewing the top salespersons in the world.  He explored what made them tick and

what were their secrets to being a successful salesperson.  The book is worth reading if you are interested.

Top sales professionals don't necessarily view clients and potential clients with the attitude of how they can benefit

from this person.  Instead, they approach the person with an attitude of how can I help this person?  For example,

Anthony Sullivan is a leading pitchman for numerous products via media shopping.  He was asked by the author if

he could sell snow to the Eskimos?  Anthony winced and said he found the question insulting.  He wouldn't want

to sell snow to the Eskimos.  Instead, he'd want to sell an igloo or a trip to a warmer climate.  Anthony said he

genuinely liked people and enjoyed helping them.  Is Anthony oblivious to his true motivations?  Perhaps.  I think

though we should keep in mind that a number of top sales performers said similar things.  People who thrive in

sales don't carry around the self-defeating thought patterns so many of us do.  Plus, they tend to go an extra step

for people.

The Lord loves a cheerful giver.  We don't need to be wealthy, to be generous.  A smile or compliment can make a

person's day.  The most pure form of generosity flows from the fact that we know that a loving and merciful God

has blessed us.  Are we aware of our blessings?


